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                      StyleStyle

COVID-19 has changed a LOT about 
the way we live, work, and connect, but 
one thing hasn’t changed: the need to 
network. Even though the chance to 
meet people in person hasn’t been as 
frequent (or maybe you’re a little rusty, 
since good networking needs practice 
like any skill) there’s no reason you 
can’t make the most of  your network-
ing opportunities. A lot of  these points 
are techniques we’ve gleaned through 
industry professionals, articles, past 
and current chamber members, and 
the 120+ business events and programs 
the Chamber offers every year. Much of  
this is classic advice, with a pandemic 
patina.

• Update your profiles—all of  ‘em. 
Make sure your social media, profes-
sional and email profiles have your cur-
rent role, office hours and how best to 
reach you. Make it EASY to potentially 
do business with you. This is also a 
good time to update your headshot with 
a fresh photo since others may not have 
seen you in a while.

• Maintain relationships. Check on 
people. Go for coffee, then DON’T talk 
business. This is the concrete founda-
tion of  good networking and where the 
value lies. (People do business with 
those they like, they trust and who 
CARE about them.)

• Be certain about how YOU want 
to network. And then be POSITIVE 
about it. Don’t apologize for or over-
explain why you cannot meet in person 

(you can share this info during your 
meeting if  the topic arises). Do be clear 
about how you’re taking meetings and 
say it with a smile. i.e. “I’d love to learn 
more about your work! I’m happy to do 
a ZOOM meeting or a phone call this 
Friday after 1pm. Which one works 
best for you?”

• Be FLEXIBLE with how OTHERS 
want to network. And mean it. Really, 
truly, be okay with their varied comfort 
levels right now.

• In person OR online, you must 
be present to WIN. We’re not talking 
door prizes here. Commit to being fully 
engaged in the networking sessions 
you attend. In person: Put your phone 
on silent for 30 minutes, or leave it in 
the car. If  protocol calls for masks, peo-
ple won’t have the benefit of  your FULL 
facial expression to READ. We know 
55% of  communication is facial/body 
language and 38% is tone, which may 
also be harder for some people to pick 
up on through the mask (haven’t we all 
realized how hearing impaired we are 
these last months?). That leaves very 
little to go on, so give those you meet 
your FULL attention. Online: Treat 
online networkings or ZOOM calls the 
same as an in-person meeting. Dress 
how you want to come across, at least 
from the waist up. Look at your device 
camera as much as you can to make the 
other person(s) feel you’re looking at 
THEM. If  waiting your turn to speak, 
don’t do things on camera that would 

be considered rude or unprofessional 
in person; if  you must do something 
else while waiting to speak, turn your 
video OFF (you should already be mut-
ed if  not speaking), and have your busi-
ness logo or a great photo of  you as the 
placeholder. Keep close track of  what’s 
going on so you can be ready to intro-
duce yourself  when it’s time. Don’t be 
the kid who “fell asleep in class.”

• Know WHY you go, and be consis-
tent with it. COVID has taught many of  
us how precious time is, and how badly 
we need a good work/life balance. Your 
time is sacred, so when you choose to 
spend it networking, figure out and 
know why you go to each event you 
make time for (Socializing? Meet poten-
tial clients/referrals? Meet someone 
from a specific industry?). Whatever 
the reason, strategize, and then remem-
ber your purpose.

• Seek out people you DON’T al-
ready know. If  you’re naturally shy, 
go to a live event with a friend or attend 
an online event hosted by someone 
who knows you pretty well, but don’t 
let that support become a shield. Tell 
your friend their job is make SURE you 
talk to 2-3 people OTHER than them, 
and ask them to hold you to it. Online, 
strike up a chat with people you don’t 
know who you’re curious about. Ask 
for an email or followup meeting.

• Spend 3 seconds on your “What”, 
and the rest on your “WHY.” Most 
everyone has a good idea of  what a 

CPA, Branch Manager, or Market-
ing Associate does. Tell what you do
but spend more time on WHY you do
it. Even if  this isn’t your dream job, it
likely has aspects that are setting you
on your way to it. Talk about your pas-
sions. Passion is what engages us.

• Use cards more sparingly (but 
always have them). ASK only for cards 
you want (you control the follow up this
way). Don’t try to give out all of  yours,
because—”shockingly” —not everyone
wants your card.

• Stop selling. Just stop. Networking 
is not a sales meeting. Use networking
time to network. Set up the sales meet-
ing outside of  it.

• Talk less. Listen more. People 
love to talk about themselves. Try the
questions-only trick: Sit down with a 
friend, family member or coworker 
and only ask them questions for two 
minutes. Listen to their answers; ask 
related follow-up questions. Be curi-
ous and sincere. Do not be tempted to 
inject your own commentary. You’ll
be pleasantly shocked—as will they if  
they don’t know what you’re doing—at
what they’ll share, their response, and
what you’ll learn about even people you 
think you know.)

• Be of service. Introduce others.
Connections = Magic. (1) It rarely fails 
to feel good when you’re in a mindset
to help others. That feeling shows, and

See PANDEMIC-STYLE on Page 2

In-Person Orientation 
Scheduled for October
It’s official; the Chamber will host an 

in-person orientation for new business 
members on October 13 from 11:30am 
to 1:00pm at the Farragut Community 
Center. Unlike prior orientations, at-
tendance will be limited to approxi-
mately 60 people to ensure each attend-
ee maintains adequate social distance. 

The Fall Orientation will still allow 
for pre-program networking, individu-
ally wrapped refreshments, and an 
introduction to Chamber staff, board, 
ambassadors and chamber partners, 
while teaching businesses how to best 
take advantage of  the chamber’s many 
benefits, several of  which have expand-
ed and been added onto amid COVID-19. 

Newly joined members, members 
with newer staff, and businesses curi-

ous about chamber membership can all 
register to attend. Links will be avail-
able on the Chamber’s website (www.
farragutchamber.com > Events, se-
lect the event on October 13) or on the 
Chamber’s Facebook Event page set up 
for the orientation. Attendees should 
plan to bring business cards for meet-
ing fellow businesses and for door priz-
es. Touchless temperature checks will 
be performed at check in, and masks 
are required upon entering/exiting or 
moving around the building. 

Sponsorships for this program are 
industry inclusive at $300 and provide 
excellent marketing exposure plus a 
presence at orientation. Contact julie@
farragutchamber.com or call (865) 675-
7057 for details.

HOW TO 
NETWORK

 Do you need help with technology 
or wish you knew which digital plat-
forms to concentrate on? What ARE 
Google Adwords, anyway and why 
do they matter? Isn’t LinkedIn just 
another resume site? The chamber is 
partnering with several tech-forward 
entities to provide businesses with 
a series of  courses aimed at helping 
them increase their digital/online 
presence and explore other key topics 
like Google advertising, DIY web de-
sign (and when NOT to “DIY), social 
media and more. 

The first in the “FWKCC Tech Top-
ic” series will feature Epic Nine Mar-
keting on Wednesday, Sept. 30 from 
8:30-10:30am at Milestones Event Cen-
ter in Farragut. Epic Nine Marketing 
Consultant & Social Media Expert, 
Tonia Latham, will walk attendees 
through how to “Leverage Your Linke-

dIn”, discussing current trends for how
to make the most of  the platform, and
also give hands-on help with their own
individual and business profiles. All at-

See TECH OFFERINGS on Page 4
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Member 

Briefs
Looking for more details on a 

specific event, special or job? Go to 
www.farragutchamber.com to see 
these and other member items!

Maribel Koella, Owner, director, 
and principal broker of  the com-
mercial real estate firm NAI Koella 
RM Moore was recently chosen 
by GlobeSt.com as a Standout for 
its Women of  Influence Awards for 
2020.  Koella was one of  45 women 
nationwide to receive the honor, 
which is given annually to accom-
plished and impactful leaders work-
ing in commercial real estate.  Con-
gratulations Maribel!

Congratulations to Mortgage In-
vestors Group’s Chrissi Rhea, Co-
founder, and President, for growing 
southeast residential lender!  Visit 
www.migonline.com for more infor-
mation.

Backlog at the IRS.  Due to a COV-
ID19 related backlog, some taxpay-
ers’ checks may still be unopened.  
You may find that the IRS has not 
given you credit for payments made 
on time, even well before the dead-
line. Do not be alarmed. The IRS 
will post these checks on the date 
received rather than the date the 
IRS processed them.  Kruggel Law-
ton CPAs is here for you!  If  you 
have concerns about your tax bill 
and IRS account contact them im-
mediately at (865) 310-7244 or visit 
http://www.klcpas.com for more 
information.

Pellissippi State is now offering 
a variety of  noncredit online class-
es and certificates allowing flexible 
scheduling so you can learn when it 
is convenient for you:  Accounting 
& Finance, Management, Customer 
Service, Data Science, Communica-
tion, and Marketing.  Searching for 
a topic or online class?  Call them at 
(865) 539-7167 or visit http://www.
pstcc.edu/bcs/workforce.php for 
more information.

If  your business already relies on 
fast Internet from TDS, keep your 
competitive edge by upgrading to 
even more speed with 250x50Mbps 
fiber Internet. You will pay only 
$20/mo. more for three years!  Up-
grading from your current 25Mbps 
TDS Internet speed means you will 
get greater efficiency for your em-
ployees, more responsiveness with 
your customers, and incredible val-
ue for your business.  Priority tech-
nical support is available 24/7 for 
business customers. TDS also offers 
limited-contact appointments, to 
help keep everyone safe. Call 1-833-
409-7378 to speak with a specialist 
about upgrading to faster fiber busi-
ness Internet speeds with TDS.

Signs and visual graphics are an 
important part of  germ protection; 
protect your employees, custom-
ers, and your business.  They com-
municate the importance of  hand 
washing and cleaning procedures 
as well as traffic flow and directions 
to make your business run smooth-
ly and efficiently. From building 
access signs to safety and social 
distancing cues FASTSIGNS® has 
the solutions to keep your business 
going.  Call (865) 558-0180 or visit 
http://www.fastsigns.com\134 to 
learn more.

Do not cancel.  Create.  See how 
you can save your event with a dy-
namic virtual experience.  They 
love being around people... at net-
working events, at fundraisers, 
trade shows, and pretty much any 
other opportunity to meet new peo-
ple and socialize with old friends.  
Since large in-person events are on 
hold for a while, they have launched 
a new service to help business, non-
profits, and professional organi-
zations save the events that your 
marketing and budgets depend on. 
EpicNine Marketing Outfitters 
introduces Epic Virtual Events, or 
EVE.  To inquire, call (865) 240-0297.

Plan now for less hassle at the 
holidays! Join the growing number 
of  property owners who have hired 
professionals to handle one of  the 
toughest holiday chores: outdoor 
lighting and decorating. Wendell 
Redmond of  Christmas Decor of 
Knoxville is ready to offer property 
owners a “flip the switch” solution 
to holiday decorating.  For more 
information on having Christmas 
Decor decorate your home or busi-
ness, or to schedule an appointment 
for a consultation or installation, 
contact Wendell at (865) 769-0039.  
You can learn more at www.christ-
masdecor.net.

MEET the 

BOARD

Matthew Bryan 

Board Member Name/Role: 
Matthew Bryan / Director (as of  July 2020)

Member Business/Role: 
Bryan Insurance (Farragut & Maryville offices), 
President/Principal Agent

How you benefit from our Chamber? 
Met a lot of  people, great networking, and events  

What is your greatest business success to date? 
Owning my own business

What has been your greatest business frustration? 
Also owning my own business (LOL); staffing issues are 
always the most challenging

Most positive trend facing businesses today? 
Growth and technology

Most negative trend facing businesses today? 
COVID, work from home, political risk, and economic 
bubbles that seem to be rising

Job/career you wanted when you were 10 years old? 
I wanted to own a baseball card/sports card store

Last book you enjoyed? 
Traction by Gino Wickman

Favorite genre of music? 
Country

Favorite hobby/activity? 
Investing in real estate; 
riding motorcycles

Favorite movie? Forrest Gump

Favorite place to visit? 
Maui, HI

Most influential person in your 
life? My father, Darrell Bryan

Greatest lesson you have 
learned? “Kill ’em with kindness!”

Greatest lesson you teach? 
Everyone has a story. Listen.

The Farragut West Knox Chamber board is comprised of  a broad spectrum 
of  corporate and community leaders and is governed by an Executive Board. 
These volunteers provide support and guidance to ensure the fulfillment of  
the chamber’s mission. Please thank them when you meet them!

Ribbon Cuttings
Southern Safety 

Supply 
Aug. 11, 2020

Knoxville Academy 
of Music

Aug. 31, 2020

Tennessee Valley 
Pool and Spa
Aug. 14, 2020

Sara Sizemore, center, gathers with her daughters Bailey 
Galloway and Madison Bolden and son-in-law Rick Bolden as 
she cuts the ribbon with various Chamber members who are 
on hand to help celebrate.

Waiting with owner Jeff Comas- center, for the countdown 
to cut the ribbon is instructor Mr. Marek Rosinski, Town of 
Farragut Assistant Town Administrator Trevor Hobbs,  Brandi 
Clifton-Cowan, April Henderson, Christian Cain, Steve Krem-
pasky- Farragut Business Alliance, Chamber members and 
guest.

Pool and spa season is not over yet as, 3rd from left, Ja-
mie Decker, Andrew Craig, Shane Decker- with scissors, and 
Chase Decker officially open their store!  

Pandemic-Style
From page 1

helps bolster confidence in 
networking setting where 
you may feel unsure of  
yourself. (2) Sometimes, 
you’ll make what becomes 
a valuable connection for 
someone ELSE… and then 
that person or BOTH people 
will be on future lookout to 
help YOU. We can always use 
more allies in our business 
corner.

• Get comfortable with 
technology and use this 
time to polish your presenta-
tion (including your emails). 
Mobile and voice-to-text 
communication aside (iffy at 
best), don’t waste the oppor-
tunity of  presenting your-
self  well digitally. Would 
you show up for a meeting 
with your shirt unbuttoned? 
Overtly careless errors or 
the absence of  punctuation 
in electronic communica-
tion looks the same way. Be 

on the lookout for typos or 
errors or use a spellcheck. 
If  it’s more than a line or 2, 
READ the communication 
aloud before you hit SEND 
to be sure it makes sense. 
If  digital communication 
is all we have, let’s be clear 
and clean with it. (It IS okay, 
in my opinion, to add a dis-
claimer stating: “Sent from 
my AppleJackPad device; 
please forgive unintended 
typos or errors” or “This is 
a mobile message that may 
have been created using 
voice-to-text while traveling; 
forgive errors.” So long as 
you know this only gives you 
a pass for minor stuff when 
responding briefly to very 
time-sensitive messages; it 
does NOT excuse you from 
sending clean and clear mes-
sages the other 95% of  the 
time.)

• Be impeccable in word; 

See PANDEMIC-STYLE 

on Page 3
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TSBDC
by Laura Overstreet, 

Small Business Specialist and 
GrowthWheel® Certified Advisor

Need assistance in Accounting, 
HR or Marketing? 

Let our consultants help. 

Have you experienced supply chain 
disruptions, staffing challenges, a 
decrease in business or a business 

closure as a result specifically due to 
COVID-19? Through the CARES Act 
the TSBDC has received funding to 

hire industry professionals to provide 
consulting at no cost for our clients. 

If  you need assistance in the areas of  
accounting, marketing and human 

resources contact our center! 
Visit our website to register for 

consulting services! 
www.tsbdc.org 

Let our consultants help navigate the 
complexities of  business ownership 

during a Pandemic.

Did you know?
The TSBDC offers On-Demand Train-

ing!
The Small Business Survival Train-

ing System designed On-Demand train-
ing courses addressing FAQ’s in the 
areas of:

Taxes/ IRS, Business Planning, Fi-
nancing, Legal Structures, Online 
Marketing, Marketing Research, En-
trepreneurship, Buying a Business, Ex-
porting, Contracting and more!

Who can use this free resource?
Those interested in learning how to

start a business and established busi-
ness owners who may need a few tips,
tricks or reminders.

September 2020 Classes

• Business Start-Up: The Essentials
Thursday, September 17, 
9:00-10:30 am, ONLINE
This is an opportunity for anyone 

who is thinking about starting, buy-
ing or have already started their own
business! An expert from our center
will answer FAQ’s that every business
owner has. Our business specialists 
will discuss different forms of  busi-
ness organization, tax requirements,
business licenses, provide an overview
of  business planning and financing op-
tions (including SBA loan guarantees)

Speaker(s): TSBDC Knoxville Center:
Laura Overstreet, Director Teresa Syl-
via, Senior Business Specialist

• Government Contracting Part 1
Wednesday, September 23, 10:00- 12:30

pm, ONLINE
Contracting with the Federal Gov-

ernment can open the door to many op-
portunities for your small business and 
can aid your business’ growth.  This 
seminar covers the basics of  govern-
ment contracting, what it takes to be 
a government contractor, and an over-
view of  the steps to get started.  Discov-
er if  government contracting is right 
for you and your business.

The University of  Tennessee Center
for Industrial Services has provided 
these services since 1986. PTAC (Pro-
curement Technical Assistance Center)
is funded, in part, by the U.S. Depart-
ment of  Defense.

• Using Social Media to Reach More 
Buyers during COVID

Thursday, September 23, 
9:30- 11:00 am, ONLINE
Learn 10 ways to use social media to

add more to your bottom line. In this
class, you will learn: The must-have
tricks to re-engage interested visitors, 
Clever ways to educate your customers
on your products and services, The se-
cret to keeping your followers engaged.
We will talk in broad terms about us-
ing social media but you will also leave
this class with an action plan on what
to post, when to post and how often. Be 
effective and efficient.

Speaker(s): Victory Harbin: Owner
of  The Social Brand

• Government Contracting Part 2
Thursday, September 24, 
10:00- 12:30 pm, ONLINE
Contracting with the Federal Gov-

ernment can open the door to many op-
portunities for your small business and 
can aid your business’ growth.  This 
seminar covers the basics of  govern-
ment contracting, what it takes to be 
a government contractor, and an over-
view of  the steps to get started.  Discov-
er if  government contracting is right 
for you and your business.

The University of  Tennessee Center
for Industrial Services has provided 
these services since 1986. PTAC (Pro-
curement Technical Assistance Center)
is funded, in part, by the U.S. Depart-
ment of  Defense.

Networkings
Milestones Event Center, Abuelos, & 

Knoxville Room Service – Aug. 6, 2020

TradeBank, All Occasions Party Rentals, and 
The Farragut Table – Aug. 20, 2020

West Under 40: Foodtrucks in the Park – 
Aug. 27, 2020

Tonya Alsobrooks- Milestones Event Center, Haley Krotz- 
Knoxville Room Service, and John Volpe- Abuelo’s team up 
for their annual triple-hosted networking.

Terry Turner- All Occasions Party Rentals, Katy Bagdon- The 
Farragut Table, and Tyke Hillmer- TradeBank of Knoxville host 
the evening’s event.

First Utility District sponsored singer/singwriter, Slade Adams (right) 
plays and sings a medley of acoustic music at Tristar Park. 

Left:
Chamber board director, Teri Jo Fox-The Knox Fox 
Real Estate Group, pauses for an in-line photo with 
Kim Hohman, Realtor-The Knox Fox Real Estate 
Group, while waiting for a frozen cookie dough con-
fection from the Knox Dough foodtruck.

Young-Williams Animal Center representatives Grace Ben-
nett and Stephanie Eastman Vozar happily wait for refresh-
ments. 

New members Amanda and Brad Spencer- Bin There Dump 
That get acquainted with FWKCC President Julie Blaylock.

Above:
West Under 40 committee member, Cody Barnes-
First Citizens Bank, takes care of the check-in tent 
and touch-free temperature checks.

Pandemic-style
From page 2

honest in errors; and give GRACE (it comes back to you). 
Follow up is more important now than ever. Inboxes are 
overloaded. Technology is not perfect. Neither are you. If  
you don’t intend to follow up with someone you meet, don’t 
tell them you will. Simple. If  you follow up and it’s not a fit, 
be honest/clear so no one’s time is wasted. If  you follow up 
and don’t get a response, check back in a week in a different 
format, like a phone call or text message (so many of  us are 
landing in SPAMland!), but then leave it be, and move on to 
the next contact. Be kind if  people are a bit scattered right 

now juggling schedules they never imagined, like home-
school.  

For future in person or virtual offerings, follow the Farra-
gut West Knox Chamber on Facebook (@farragutwestknox-
chamber) or check our calendar at farragutchamber.com > 
Events. Members receive bi-weekly e-newsletters giving the 
most up to date information on networking events through 
our chamber and through our partners. 

(Sources for tips: David Horsewood, Fire by Light LLC at www.fire-
bylight.com; “10 Rules for Sucking Less at Networking”, Terry Bean on 
LinkedIn; “3 Tips for Networking Amid COVID-19,” Pushing the Enve-
lope Marketing & Public Relations at www.getpushing.com/blog.) 
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Welcome New Members!

Bank of England Mortgage
Bert Burgett / Sandra Parsons
857 Ebenezer Rd.
Knoxville, TN 37923
(865) 691-0514
Website: 
https://www.boetennessee.com/ 

CarePatrol of East Tennessee
Patrick Bowen
PO Box 23501
Knoxville, TN 37922
(865) 333-0933
Website:  
https://www.facebook.com/CarepatrolEastTN/

Classy Caterer
Trisha Kelly
PO Box 23522
Knoxville, TN 37933
(865) 406-5477
Website:  
https://www.classycaterer.com

First Choice Automotive - Northshore
Nathan Colona
10117 S. Northshore Drive
Knoxville, TN 37922
(865) 392-1700
Website: 
https://www.firstchoicenorthshore.com/ 

Now CFO
Shelby Allmon
9111 Cross Park Dr.
Knoxville, TN 37923
(865) 599-2810
Website: 
https://nowcfo.com

Sevierville Convention Center
Tammy Hawkins
202 Gists Creek Rd.
Sevierville, TN 37862
(865) 679-0924
Website:  
http://seviervilletn.org/index.php/about-us.html

The Chamber welcomes these businesses who joined us recently in the month of August!

Did you know businesses/organizations can submit an application & payment online? 
Visit www.farragutchamber.com and click “Join the Chamber!” 

Farragut West Knox Chamber of Commerce
11826 Kingston Pike, Suite 110 | Farragut, TN  37934

865-675-7057 | 865-671-2409 Fax
e-mail: info@farragutchamber.com | www.farragutchamber.com
This newsletter is published monthly by the Farragut West Knox Chamber of Commerce.

Welcome Back 
Renewing Members!

Admiral Veterinary Hospital
Americomm

Angela Floyd School for Dance and Music, LLC
BarberMcMurry Architects 

(Charter member – THANK YOU!)
Big Kahuna Wings

Blaze Pizza – N. Peters
Blaze Pizza – Turkey Creek

C&J Wealth Advisors
Campbell Station Wine & Spirits 

(Charter member – THANK YOU!)
Candlewood Suites

Colby’s Photos & Videos
Crown Title Insurance Agency, Inc.

Cumulus Media/WIVK, WOKI, WNML
El Mezcal Mexican Restaurant
Farragut Intermediate School

Goodwill Industries - Knoxville, Inc.

Holli McCray Home Marketing Group Keller Williams 
Holy Cross Anglican Church

Kids First Child Advocacy Center
Matlock Tire Service & Auto Repair – West Knox/Farragut 

(Charter member – THANK YOU!) 
Mercedes Benz of  Knoxville
Myers Bros. Holdings, Inc.

OsteoStrong of  Farragut Wellness Center
Petree Arbor, Lawn & Landscape

Rather & Kittrell Capital Management
Rocky Top K9, LLC

Smyrna Ready Mix Concrete
Tennova Primary Care - Choto

uBreakiFix Turkey Creek
University General Dentists

Y-12 Federal Credit Union - Cedar Bluff
Y-12 Federal Credit Union - Hardin Valley

The Farragut/West Knox Chamber welcomes back these businesses who have renewed their invest-
ment in the Chamber as of  this past August. We are privileged to count them as Farragut/West Knox 
Chamber of  Commerce members! We urge members to patronize one another when the goods or ser-
vices a member can provide are needed. It is also our hope that area residents recognize the commit-
ment a business makes to its community when it becomes part of  its local chamber of  commerce and 
reward that commitment with their patronage.

September/October 2020

Calendar 
of Events
Members can quickly RSVP for events in their 

Member Portal at http://members.farragutcham-
ber.com/login. Call 675-7057 or email info@farra-
gutchamber.com  for a link to create your account! 
Visitors/Guests can register by clicking the links on 
the Chamber Calendar (www.farragutchamber.com 
> “Events”) and registering under “Not a Member?”.

NOTE: Events continue to be modified in compli-
ance with national/local guidance. In-person net-
workings include touchless temperature checks at 
check-in. Per Knox County mandate, masks are re-
quired and will be supplied in any indoor space where 
social distancing cannot be consistently maintained. 
Check or SYNC our calendar for details or changes!

September 10, 2020 • 5:00pm-6:00pm

Networking – Calhoun’s at Turkey Creek
625 Turkey Cove Lane, 37934

September 17, 2020 • 8:00am-9:00am

Networking – 
The Village at Westland Cove (limit 30)
9635 Westland Cove Way, 37922

September 21, 2020 • 4:00pm

Ribbon Cutting - Postal Annex
9234 Kingston Pike, 37922

September 22, 2020 – 4:00pm

Ribbon Cutting – The Julianna
9111 Hunter Valley Lane, 37922

September 24, 2020 • 5:00pm-6:00pm

Networking – 
Holli McCray Home Marketing  Group, 
Keller Williams
420 Bearden Road, 37919

September 30, 2020 • 8:30am-10:30am

Education – 
Leveraging Your LinkedIn (with Epic Nine)
Milestones Event Center, 11909 Kingston Pike, 37934

October 1, 2020 • 8:00am-9:00am

Networking – His Security & Technology
11426 Kingston Pike, 37934

October 8, 2020 • 8:00am-9:00am

Networking – Park Place of West Knoxville
10914 Kingston Pike, 37934

A special thank you goes to these renewing members who are continuing their support 
of our chamber and the businesses it serves through their above and beyond 

Enterprise Membership:

Thank you for your Admiral 
Enterprise Membership!

Thank you for your Admiral 
Enterprise Membership!

Thank you for your Anchor 
Enterprise Membership!

Groundbreaking 
Goodall Homes Campbell Crossing – Aug. 26, 2020

Goodall Homes The Village at Ivey Farms – Aug. 27, 2020

Campbell Crossing brings a classic and 
cozy aesthetic to suburban Knoxville with 
homes from Goodall’s popular carriage col-
lection. Homes in this community will fea-
ture brick exteriors in one-level or two-story 
elevations.  FWKCC President Julie Blaylock 
joins Goodall Homes representatives Guy 
Skoy, Carly Ponzurick, and Samantha Shoe-
maker for the ceremony.

The Village at Ivey Farms is a new 
community of one-level, maintenance free 

cottages in Farragut by Goodall Homes.  
Jane Jolley- Knox County Mayor’s Office, 

Christine Gilbert- Goodall Homes, 
Farragut Mayor Ron Williams and Vice-

Mayor Louise Povlin lend a hand as they 
get ready to turn over the dirt.

tendees should bring a mobile device with them and 
their LinkedIn credentials.  Registration for this in-
person event is limited to accommodate social dis-
tancing. Future series topics will include web-based 
and in-person offerings. 

The class is INCLUDED as no extra cost for current 
Chamber members. Non-members can register for 
$15. Visit farragutchamber.com > Events for the event 
link on Sept. 30.

Tech offerings
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